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Region 16Region 16 Education Service Center (ESQ)exBuyPurchasing Cooperative
5800 Bell Street

Amarillo, TX 79109

Attn: Andrew Pickens

Subject Statewide Technology Products and Solutions Catalog
TexBuy RFP #02D10

DearMr. Pickens

DISYS Solutions, Inc. (DSI) is pleased to submit our propossgponse tdregion 16 Education Service
Centerrequirementdor the TexBuyPurchasing Cooperative and its members (collectively referred to as
Participaing Agency) for aStatewide Technology Products and Solutions Cataldgl has reviewed all

the Terms and Conditions and takes no exception to a resulting coRtesste consider this transmittal
letter,the RFPandaccess to oudSI Online Store(electroniccatalog as our completessponse

DSl is eminently qualified and certified to support the requiremaasy Participating AgencyOur staff
(DSI engineers and dedicated Progr@apportTeam)is not only certified but experienced in advising
customers in the best methods of susfidly deployinglT and AV products and technologieand are
availableto provideassistancereview technical requirements and provide Quotes on Demand

1. Company Name: DISYS Solutions, Inc.
Address: 44670 Cape Court, Suite 100, Ashburn, VA 20147
2. Primary Technical Contact: Himmat RathoreSenior RgionalManager
E-Mail Address: himmatrathore@dsitechcom
Telephone Number: 571-707-3611
4. FEIN: 27-2586114
5.  Contractor DUNS #: 96-2751918
6. PriceValidity Period: 90 Days

DSI has not had the pleasure of working with Region 16 ESC. HoweedooWw forward to serving the

needs ofheTexBuy Purchasing Cooperatisadthe communitymembergParticipating Agency As listed

above, Mr.Himmat Rathords theprimary TexasSalesPoint of Contact. However, shou@u have any
guestions relatet this proposal response, or require additional information, please do not hesitate to contact
me. | can be reacheatirectly 571707-3624and by email atidsdistribution@dsitechcom.

Sincerely,

Sharon B. Gammill
Contracts & Proposals Manager

44670 Cape Court, Suite 1,08shburn, Virginia 20147 | P 57107-3636 | F 808501-2944 |[dsitech.com
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Tab 1: Company Capabilities& Experience

DISYS Solutions, Inc. (DSI), is ¥irginia registeredMinority-ownedSmall businesswith its headquarters
located in Ashburn, VA.DSI has30 years of experience providiraystomers with network and computer
hardware, servers, peripherals, software, network management and integration séfgidesgan our
journey in 1991 as Network Connections, Ifibrough mergers, restructuring and rebranding emerged

as DISYS Solutins, Incin 2010.DSI provides complete IT solutions and services that are secure, innovative,
energy efficient, and cost effective covering the entire technology infrastructure of Cloud Computing,
Collaboration, Data Center, 10T, Mobility, Networks, Optidletworks, Security, and Telecommunications.
Our customers include StadedLocal Government and Education (SLED) entities, Federal agencies, and
commercial companies.

DSI has been €iscoValue-Added Reseller since 2000 achieving Cisco Gold in 200¢h Wédicated DSI
Program Management, product certified Sales Team, and staff engineerisg D&dmffers Information
Technology Solutions and Products that improve operational efficiency, deliver predictable performance, and
simplify an increasingly copiex network

DSl understands that TexBuy Purchasing Cooperaigeeking proposals from qualified firms, hereinafter
referred to as th¥endor, to providea catalog of commonly required goods and services to benefit public
agencies with economical armperational efficiencigsin accordance with the terms, conditions, and

specifications contained in this solicitation. So Why are we

As a vendor neuttaintegration partner sinc&991, we have evaluated multiple focusing on
technologies and thousands of products. Consequenthawesfound Cisco product:  Ciscoand HPE
and services to bemong theBestin-Class(the Gold Standardyvith DSI achieving certifications
Cisco Gold Partner status in 200@.addition, DSI hold many OEM certification: whenwe are
including HPE Silver partner status. To maintain these highestslefe IT offering a wide
certifications, DSI engineers and sales members must continually maintain pr array of
certifications through trainingeducational avenueand Best Practices/practica products and

experienceOur Cisco Gold status your confirmation thatve are committed to the services slution.
quality delivery ofproducts andervices.

In addition,DSI is aprime contract holder on tHeEWP V(Group C-small businessand D-full &

open, NIH NITAAC CIO-CS(Small Business), GSA Schedule 70, and USPTO IT Equipment and
Softwarecontracs. DSI hassuccessfully fulfilledover 1000 ordersthrough multiple electronic
commerce tools, with a cumulative valueower £00 million in support of our Federal customers
since 2015DSI maintains an excellent rating in all 5 tracked categories of the SEWdAtkact
including Reporting, Customer Satisfaction, Information Distribution, Contract Adherence, and
Delivery.

DSl also has access to over 500 brands through our OEMs and our Distributors such as Synnex,
Tech Data, Immix, WESCO Anixter and Ingram MicrourQdistribution partners maintain a
nationwide network of stocking warehouse facilities. This enables us to provide the optimal product

at the best value to the Participating Agency/government based on the needs of the end user and
deliver them on time tour customers. By partnering with these industry leading brands, DSl is able

to provide production capacity whicheets oexceedgurrent technology requiremerasd support
forParticipating Agencyods futur e ledhnologesauchrag me nt
Cloud computing, or as new products are introduced.

DSI6 svast network of distributors and manufacturers combines strengths in manufacturing,
distribution, and electronic commera@nd offers greater efficiencies in time to markestcand
reaktime links in the supply chai®By managing our supply chain, D&iings product procurement

and manufacturing expertise together which results in the highest quality products built with

DISYS Sclutions Inc.
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industryleading components delivered in the least amhofinime. Our online ordering tools and
resources allow us to see availability and pricing at all of our major distributor partners. This allows

us to ensure our fill rate remains above 99% and reduce the total acquisition cost, thereby allowing
DSl to povide additional cost savings to our custasn@nline tools also allow us to track shipment

status and communicate unforeseen delays immediately. Additionally, DSA t®sst business
softwaretool stackto manage and synchronize sales, purchasingomer care and accounts
payableactivities across all points of contawithin our company. This allows DSb ensure
adherence to deliverable timeframes and supply chain managéntent.6 s headquart er s
includes over (100,000 sq. feet) of secwrarehouse and staging areas, providing additional
inventory controls available to our customer base.

Order turnaround timefhe following are two examples of how DSI uses integyatem to track
and escalate orders and requd3gl.believes in over comunication at all steps in the order process
to ensure there are no surprises with any stakeholder.

Sales Call Escalation Procedures for Order | Sales Call Escalation Procedures for
Entry Quotes

3 hours for Sales Rep 1 hour for Sales Rep

2 hours for any team member assigned .50 hours for any team member assigned

6 hours for Program Manager 2 hours for Team Leader

9 hours for COO 4 hours for Program Manager

12 hours for CEO 9 hours for COO

Total hours: 12 12 hours for CEO

Total hours: 12

The Result While availability issues come up due to many factors, DSI has made sure that we have
procedures set in place to ensure delivery requirements are met or exceeded. On all of the contracts
that we have been a Prime or Sub Contractor, we have notti@iheaintain a delivery schedule for

the majority of our customers. Our primary goal is going beyond to meet the needs and goals of our
customers no mattée size otheir order. DSI intends to continue to perform according to proper
business principkand ethics, in effect offering the best value to Contract Agency.

To ensure that the products you receive are not gray market or tainted, DSI maigtains
processes for aecure supply chain. Not only iBSI an 1ISO 9001:2015, we are an ISO 20243
1:2018 certified company, and we hold a T®gcurity Facility clearance.

As Voice, Video and Data merge into one single infrastructure it is imperative that you are support by a
company that takes a holistic approach to your infrastruduf®.l 6 s teergméering stadf holds over

50 industry recognized certifications. This group provides support to review our customer
requirements and either confisithe provided equipment list will meet the stated needs, or develop
an alternate solution based upon theiperienceOur HPE Aruba Silver Partner Level combined with

our Cisco Gold Valu&Added Reseller status demonstrates our integration capabilities, our understanding of
the IT Infrastructure as a whole, and industry Best Practice.

DSl has the followindgCisco and HPEertifications held by our team members experienced in performing
services to state and local governments, and education agencies.

Certified Manpower

91 Total Cisco Certifications 142
1 Cisco Sales ExpertsA2

#HEDS]
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1 Professionals (CCNP, CCDPR2

1 Experts (CCIE) 25

1 CCNA, CCDA, CCENTT 49

1 Cisco Business Value Practitioried

1 Total HPE Certification$11
1 HPE Business Value PractitiorieB
1 HPE Certified Professionais8

In addition to manufacturer certifications, DSI employs professionath wie following industry
certifications:These methodologies provide the foundation for our quality delivery of products and services.

1 Project Management Institute (PMI) certified Project Management Professionals (PMP)

1 Information Technology Infrastruatel Library (ITIL V3)

1 Certified in the Governance of Enterprise IT (CGE{Thformation System Audit and Control
Associate (ISACA)

DSI 6s Quality Contr ol Prejecb Managemeni SO no matter theit o ou
Methodology(PMM). Our PMM has been derived from provéechniques delivery; product

iBest Practiceso developed t hr ouyonly servicesonly,or exper
put forth by the Project Management Institute® (PMI). Blending the la a complete solution,

technologies with the best industry standards, our Project Manage DSI follows consistent
Methodology has beeredigned with Client and Quality as our primary foc integrated processes to

areas. ensure quality; on

The objective of the methodology is to provide standard methods .EITe and orrbudget.

guidelines to ensure that projects are conducted in a disciplineemamiiged, and consistent manner. The
methodology recogres that the correct approach to effective project management is good planning and
efficient controls implemented through a wstituctured project organizatiokvhile the complete PMM
document is extensive, we have provided an overview to demonstratenamitment to quality.

1 Quality Management The three main components of our quality process are:

V' Quality Control V' Quality Assurance 1 Quality Planning

The quality assurance manager reviews all QA activities, including peer review comments, design review
steps, test plan implementation steps, risk mitigation steps at regular intervals and reports to the senior
management. The QA manager will work with the client to establish required control activities, and will
recommend required quality analysis. Ourgasses are flexible enough to accommodate specific client
requirements. Some of our preliminary planning includes planning for quality assurance and setup of quality
control checks.

The scope and project objectives along with internal standards de While Quality Control deals
by the EPG(Engineering Policy Guidelprm a guiding framework  with the day to day activties
for the quality plan. The quality plan consists of standards definit of quality checks,team review,

metrics guidelines and deliverable checklists. Thality plan peer review, structured walk-
identifies all quality control mechanisms and desired radts. Over through, etc. its results are
a period of time across several projects DSI has implemented va reviewed by Quality
guality standards, some defined by the client, others defined inter Assurance (QA) to verify
in conjunction with industry standards. We have ledthat there is adherence to project plan,
no one perfect model. The controkchanism is thus kept flexible fo quality plan, and quality
review and revision. The process provides feedback informatiol Audit.

guality trends to help quality managers and project managers revicw

DISYS Sclutions Inc.
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and revisit the quality planning documents, in case any modifications are requtrex doality control
process

DSl will work with the Public Agencyto create a Quality Control document reflective of Best Practices
and Industry Standards for solution/installation requirements. A diagrammatic representation of our
quality process is shawon the following below

Quality Assurance

- Revievy Project Plan Issues

- Implement Guality Plans »
- Perform Quality Audits ‘| B
Quality Analysis
Quality Results —‘
Quality Planning Quality Control
Determine Critical
Success Factors Structured
WalkThrough
Presentation
Service Level Determine
Agreemert Quality Metrics
Internal Team
Review
- Estsblish standards
- Establish acceptance criteria
- Define QA crfteria - Inspect qualtty resLits
® (- Define QA activities - Evaluate quality trends
- Establish qualty plan - Intiate control actions

During the Kickoff Meeting following award, DSI also establishe€ammunications Management Plan
establishing communication protocols and procedures between D8ieaidhool District This forms the
foundation for our projg follow-through As part of our primary focus in project management,
Communication Management is given high priority. In keeping with open communication, our clients are
encouraged to communicate directly with the ProJexam/ Project Managevhenever equiredeffectively
solving any immediate problem that may ari€enerally, any noted deficiency is identified with resolution
addressed by our Project Team in accordance with Project Management Expectations.
During Project Kickoff meeting Reporting paedures will be reviewed and format approved.

1 Project Reporting will be done through our dedicated project manager for this project, through

weekly or daily status reports as agreed upon. Please see the Sample Report below

DSI

DISYS Sclutions Inc.
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Weekly Project Status Reports

Project Manager

[Insert Name]

Tech. Lead:

[Insert Name]

Executive Status Report - <mm/dd/yyyy=

Executive Milestone Overview:

D Executive Milestones (minimum 5 T E T R Expected Completion Degree (%) of |Change?
three) Date Confidence (Yes, No, New)
E1l
E2
E3
Project Status Summary:
Narrative Summary of Status Schedule: m Budget: YELLOW Issues: “
Project Milestone Status Review:
Project Project Milestones Status Baseline Completion Date Expected Completion Date Issues Exist
Plan ID o P p P (Yes/No)

1 Project Management Expectations
Involvement from Day 1;

Involve major stakeholders, especially IT;

Clear project scope with signff -- and set priorities;
Make sure everyone (including senior management) understands his or her role and responsibilities;
Coordination between multipteams;
Milestone tracking;
Enforcing escalation chain strategy;
Daily or weekly project status meeting with internal team and update the Authority;
Identify risks in advance and act to avoid any bottleneck;
Track and test deliverables; and

Evaluate projecfrom time to time (or as agreed to).

However,if the issue is not resolved by the Project Team within the agreed upon time frame, the issue will
be escalated based on the escalation sheet provided on the nekildggsan escalation mechanism that
follows a hierarchy definedithin the escalation hierarchy section of the project managemeniiplare are

=4 =4 48 -8 _9_9_-92_-9._-24._-°a._-2

two entry points for escalation of an issue.

The escalatiorprocesds managedy the DSI ServiceDesk. The customemay alsoescalateasneededy
contactinghe ServiceDeskor ServiceOwneraslistedin the DSI contactgo providethe necessaryisibility

andmanagemersttentionto critical issues.

DSI Service Desk

Name Role Phone Email
System .
Support 24x7x365 571-707-3770 helpdesk@dsitech.com

#EEDSI
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Escalation Chain Process

Contact Person Role Contact E-mail Address
Number
(55 TBD Engineer/Architect  TBD TBD
nd i
2 Santhosh ProjectManager 571.707.3604  Santhosh.vengatte@dsitechc
Vengattery om
d ) . .
3 Himmat Rathore TeamLead TXSales 571-707-3611 himmat.rathor@dsitechcom
4th . . Director of Technical . .
Kashif Satti Operations 571-707-3626  kashif.satti@dsitechcom

th P
5 Alan Bechara ExecutlveVI? of Sales 571-707-3654  alan.bechar@dsitechcom
and Marketing

Actual response time will be solidified in the Kiokf meeting; the response time below is general
information.
91 1 hour response and 2 hour repair of network availability and performance issues during in
service hours; and
1 2 hour response and 6 hour regdinetwork availability and performance issues after in
service hours.
In addition to our own engineers, through DSI
directly to Cisco for any additional engineering, or service support thabenageded including the warranty
period

Company Overview

DSl is a privately held corporation, with the principals, Atul Bhatia, Ct~ -
Executive Officer (CEO), and Vinu Luthra, Chief Operati@fficer (COO),
forming our Executive Management Team, who are actively involved in the
to-day operations of the company. Mr. Bhatia oversees the financial sha
business operations such as accounting, purchasing and human resources €
that ourinternal business practicesardin ne wi t h our c¢omg .

vision while maintaining cost savings to customers and ethical accour that is not reso!ved
practices. Mr. Lut hra oversees DSI toyoursatlsfactlon”
all DSI technology pragct and services contracts are comprehensively supported

DSI 6s Ex
Management team
also supports our
project teams in

addressing any iSSue. al

by our sales and engineering personmiab possess exemplary customer service skills and knowledge of

current and emerging technologids.addition,our Executive management interacts with the seaiul
junior staff to ensure a smooth decisimaking structure ensuring quality services to our customers.

DSl is financially stable currently witbD employeesvith staffing sales/engineering officesTiexasas well
as in ColoradoFlorida, Georgia,Maryland,and North Carolinain addition to our Virginia headquarters.

S

Gol

S

er

DSI 6s average revenue ¢gr owtwhhaocustemer rétemteon rhteas moreehiang h t

75%.DSI maintain the bonding capacity and insurance limits to meet anic Pgigincy requirements.

Management StructureProgram Support Team

As a value add)SI providesa PraluctSupport Teano ensure products are identified and delivered as stated

in the requirements. In additionyiostaff is ready to assist: answering tecahquestionsandconfiguing
productgo fit seamlessly intgourexisting environments to maximize productivitgliability, and minimize
downtime at cutoverTruly partnering witheach Public Agencyo provideproduct information, pros and

cons,andmeasurable return on its investmeifihis approach ensures continuity of services and knowledge

of your environment throughout nansuing relationship
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Himmat Rathore (CCIE, PMP), our Texéissed Team Leader/Sales Engindmrads our Texas Program

Suppot Team.Mr. Rathorewi | | ser ve as -oftcdntact far isdesetatect actiditesSantoshn t
Vengattery ( PMP ProjeciManagesnra wilNogersaesour Brigihe@rsg tedvit. Vengattery

will be responsiblefor the coordinationof resourceso meeta Par t i ¢ci p gtoposedprojgc e ncy 6
schedule DSl hasanorganizationalstructurewith built in redundanciethat will allow the ProjecManager

accesgo therequired resources meeta mutually agreed upathedule.

Program Support Team:

Wireless,
DSI T Memb R ibilit ¥anage|r<nen1 Project | Security,
eam Members esponsibilities eam- Key Manager| LAN/WAN
Personnel o
Specialist
Management Team
Himmat Rathore TX Sales Team LeddPOC (CCIE & PMP) V V V
Jim Hysaw Business Development Mgr. P
ChadBrinkley Business Development Mgr. P
ShawnCraig SalesExecutive P
Santhosh Vengattery | Project Manager Period of Performance V V
Parvesh Taneja Senior Network EngineeiBD V V
Kashif Satti Escalation V V
Technical Pool
TBD - Engineeing Technical Lead To be assigned from th Vv
Technical Pool
TechnicalPooli DS1 6s technical and program management per

on skill levels required to execute the requirementsaaadlability. Attached foreview are representative
resumes of Qualified DSI Team Member(s)

I n addition to our own engineers, t hrough DSI Gol
directly to Cisco for any additional engineering, or service support that mayetechduring the period of
performance. This ensures our ability to resolution any issue that Cisco may have not restieed to
customeds satisfaction.

If for any reason, The Program Support Team does not resolve any issue within the agreed upondime fra
(actual response time will be determined in the Kickoff Meeting), the issue will be esc@l&teadasan
escalation mechanism that follows a hierarchy defimigldin the escalation hierarchy section of the project
management plaifhere are two entrygints for escalation of an issue.

The escalatiorprocesds managedy the DSI ServiceDesk. The customemay alsoescalateasneededcoy
contactingthe ServiceDeskor ServiceOwneraslisted in the DSI ProgramSupportTeamto providethe
necessaryisibility andmanagemenrdttentionto acritical issue.

DSI Service Desk

Name Role " Phone Email
SystemSupport 24X7x365 571-707-3770 helpdesk@dsitech.com
Reference

In addition to the five references provided on Hoem, DSI has providebbust overview including Scope
of Servicesthat reflects our ability to attract and maintain lasting customer relationships.

:DSI

DISYS Sclutions Inc.
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REFERENCE 1:

Name of Client Garland Independent School District, TX  Phone: 972-487-3009
Project Name LAN/Wi -Fi Network Equipment, Engineering, Installation Support
Address: 501 South Jupiter, Garland, TX 7504208

Primary Contact: _Brad Walsh Title: _Lead Network EngineerEnterprise
Phone 972-487-3655 (cell: 214837-43B) E-mail address: _bwalsh@garlandisd.net
Service Dates:March 4, 2016 September 30, 2021

Value: Not to Exceed $21,906,396 Contract Number: __ 28801-05

Summary & Scope Sernves: The Garland Independent School District (GISD) is the twelfth largest school
district in Texas. There are currently 80 schools and administrative facilities educating more than 57,000
students. The current five year contract covers a three phstsdlation Plan with remote monitoring
provided from DSI&6s NOC (Network Operations Cente
reduced implementation time, and improved efficiency and flexibility in network deployments by using open
Ethernet TTP/IP protocols in networks supported by Cisco Validated Architectures and Designs (CVD).
Installations are conducted in a manner that has the least impact to the schools during student activity. All
LAN | DF/ MDF are consol i dahesirgle potnt per 8ahdol inawidual swit@iogh o o | ¢
system stack.

Phase I:LAN and WiFi equipment (410 Cisco 3850 Switches, 14 Cisco 4500X Switches, and 1,550 Cisco
3802 WAVE 2 APs. Phase | also includes Tripp Lite UPSs (3kVAs and 6kVA supportinghedibR and

MDF). The Hub (Core) sites are comprised of 2 Cisco Nexus 9508, 2 Cisco Nexus 7010, 6 Cisco Nexus 7009,
and 18 Cisco NCS 2006. Hub sites are supported by 15 16kVA Tripp Lite UPSs). Engineering services also
include cabling and installation of tiothe Wired and Wireless infrastructure. 20B6hase | cover ed
seven (7) high schools.

Phase II: LAN and Wi-Fi equipment is estimated: 266 Cisco 3850 Switches, 24 Cisco 4500X Switches, and
2,831 Cisco AIRCAP3702 APs. Phase Il also includes Pprlgte UPSs (3kVAs and 6kVA supporting both

the IDF and MDF). Engineering services also including cabling and installation of both the Wired and
Wi reless infrastructure for GI SD6s twelve middl e

Phase IlI: LAN and WiFi equipments estimated: 695 Cisco 3850 Switches, 94 Cisco 4500X Switches, and
1,023 Cisco AIRCAP3702 APs. Phase lll also includes Tripp Lite UPSs (3kVAs and 6kVA supporting both
the IDF and MDF). Engineering services including cabling and installation of bowvitkd and Wireless

i nfrastr uct urseverfetementa@ry seiddissplud faur addjtional sites are scheduled for 2018.

Managed Services Under this contract Service Level Agreement (SLA) amended June 29, 2016, DSI is
providing maintenance and apgons aligned to our SLA metrics with 24x7x365 remote coverage from our
NOC located in Virginia corporate headquarters for the entire five year contract term. DSI also proevides on
site NOC staffing in the Garland ISD Data Center.

UPS (Uninterruptable Power Supply) Installationi DSl is providing Tripp Lite UPSs for all Phases of the
Garland ISD project. Generally, each MFD will be configured with a 6kVA UPS, and each IDF will require
a 3kVA UPS. Estimated Total install baselig3 3kVAs and quantity@7 6kVA. Phase | Hub site switches

are supported b¥5 16kVA Tripp Lite UPSs.

#HEDS]
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REFERENCE 2:

Name of Client Austin Independent School District

Address; Gus Garcia YMLA, 7414 Johnny Morris Road

Primary Contact: Mr. Justin Slocum Title: Network Systems and Support
Phone; 5124149298 E-mail address;justin.slocum@austinisd.org
Service Dates; April 201971 June 30, 2020 (excluding extensions)

Two (2) concurrent ERate contracts; both aretime implementation stage.

1. Campus Network UpgradeCisco switches upgrade for seven major network hubs and 73 campuses (Cisco
Optical Modules)Dollar Value: $500,000

2. LAN Switch Upgrade Cisco switch upgrade at 73 campusBsllar Value: $1,500,000

REFERENCE 3:

Name of Client McKinney Independent School Distri€kX) Phone: 469302-4000
Address  One Duvall Street,McKinney, TX 75069

Project Name:_ 2020 Network Equipment (Rate)

Primary Contact:__ Wesley Justice

Title: _ Network Administrator

Phone_469.302.4051 E-mail address:_ wjustice@mckinneyisd.net
Service Dates:September 2020

Value:_$21,900

Summary & Scope Services:

DSl providedMcKinney ISD (MISD)with Cisco network equipment to replace out of date equipment under
the ERate Program. The network equipment included switches, access points, and related cables and
connectors and reked services for two (2) campuses: Malvern and BltElementary Schools.

2021 Awards

For the 2021 USAC {Rate Year, DSI received the following awards from MISD. All projects are scheduled
to be completed during 2021. In aggregate, these projects total more than $5 million in products and services.

McKinney ISD_RFP202572 Network Services for Caldwell & Vega Re@ampuses
McKinney ISD_RFP202-673 Core Upgrade Services

McKinney ISD_RFP202:-674 Firewall Upgrade Services

McKinney ISD_RFP202:675 NetworkServices for 13 Elementary Campuses
McKinney ISD_RFPR21-576 Firewall Hardware

McKinney ISD_RFP202:677 Core Hardware

=A =4 =4 4 -4 =9

REFERENCE 4:

Name of Client_Douglas County School System Phone: (770) 6512000

Address: 9030 Highway 5, Douglasville, GA, 30134

Primary Contact: _ Mr. Dana Jones Title: _Information Technology Manager
Phone:(770) 6512347 E-mail address: dana.jones@douglas.k12.ga.us
Service Dates: Variousi see below

DISYS Sclutions Inc.
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Summary & Scope ServicesDSI has an established logrm trusteepartner
relationship with DCSSupporting 33 elementary schools, eight middle schc
and five high schools with an enrollment of approximately 26,000 student
the last five years DSI has performed a variety of sesfequipment solution:
supporting the School Systemso6 | T
specializations and experience we bring, DSI is a participant in {Ratd
program and understands the grant program and regulations administered
Universal Service Administration Company.

NetPlanner Systems, Inc. is the Douglas County Public Schools

preferred/contracted cable installer. DSI and NetPlanner have worked together on the individual projects to
provide DCPS with a unified, comprehensiwvdrastructure supporting the school system information
technology objectives, etime and orbudget.

Survey & Installation of Wireless Network  August 2011

Installation of Wireless Network including Wireless Controllgene 2012

Wireless Bridge APs Swgh for Stadium September 2012

Wireless 800 Aps November 2012

ASA Upgrade December 2012

Survey & Installation of Wireless Network at 7 Douglass County Schools February 2012

WLAN upgradelune 2015

Voice UpgradeDec 2017

Wireless Upgrade May 2019

CoNoUR~WNE

August 20117 Survey & Installation of Wireless Network

March 201217 Cisco Switches Factory Shoals Replacement Elementary Schodélward value was
$60,025 for various Cisco Switches including a Cisco 3750, nine Cisco Catalyst 2960s 48 port, Smart Net
coverage, andPC Smart UPSs

September 2012 Modernization of the Wireless (BYOD) SystemThis project was undertaken in phases.

In February 2012, DSI conducted a pilot program which included the survey & installation of the Wireless
Network at seven Douglas County $ols. During the summer of 2012, the balances of schools were
addressed with installation of all 800 APs completed in November. The stadium complex (Phase IIl) was
completed in September 2012. The total cost of the entire project was approximately $anl riis

project involved up graded the wireless network to support wireless LAN phones, video and computer data
traffic, and introduction of MSE and ISE. The project was completed well within time and budget and
includedthe Phase I}t installation ofthe Cisco wireless LAN in 26 schools. The total solution included
installation of 800 Wireless Access Points; Wireless Controllers, MSE and NCS, and the Stadium Wireless
Bridge APs including Switch and an ASA Upgrade (Phase 1V).

December 2012 ASA Upgrade-Security: DSI performed an IT Security Business Impact Analysis (BIA),
Business Continuity Planning (BCP) and Disaster Recovery (DR) audits/analysis. These resultant processes
also included migration planning and network redesign, including recomti@rglfor outsourced and-in
sourced IT functions, and integrated firewall delivering a deep security solution agigalit speeds. This
solution also enabled application intelligence and control on various bases. Comprehensive staff training
enableda vast reduction in troubleshooting complexities and increase in overall efficiencies.

June 2015 Cisco Phones and Access Point (hardware only\ward value $44,530.14 included 48 Cisco

3700 WAP, and 48 AiCap3702 Wired APs, with a mix of Cisco IP phsmecluding Smart Net coverage.

June 20161 Wireless Access Point Installation:This project was awarded under theRBte program
provided an upgrade of 1,728 Cisco 3802 Wireless Access Points at 31 schools with an approximate cost of
$1,659,519.

December 2017 i Voice Upgrade The award value is approximately $69,000.

1. Upgrade of Existing CUCM PUB and SUB Servers from v8.5 to 11.x or latest

2. Upgrade of Existing CUC PUB and installation of new SUB Server from v8.5 to 11.x or latest.

3. Setup and Configation of vSphere on two UCS B200M4 Blade.

10
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4. Auto attendant reonfiguration for all sites.

May 20197 Wireless Upgrade$966,280i E-rate Funding approved August 30, 2019. Awaiting customer

P.O. Estimated Installation Spring 2020SI will provide the $hool with Cisco 3802 access points and

Mer aki MS250 switches to integrate with the School
Controller is fully compatible with the 3802 Access Points and would not need additional licenses for the new
Access Points that will be installed in this project.

Continuing Support for all projects as needed.

REFERENCE 5:

Name of Client Henrico County Public Schools Phone: (804) 6400334
Address:; 3820 Nine Mile Road, Henrico, VA 23223

Primary Contact: Mr. Larry Keith Fields Title: Network
Administrator
Phone: (804) 6400334 E-mail address:lkfields@henrico.k12.va.us

Service Dates: 1.12/2012 2.May to July/2014 3.April to Aug 2016 4 Phase |: Jan to Mar 2018;
Phase II: January to July 2018
Summary & Scope ServicesThe Henrico County Public Schools system i nia school divisiorthat
operates as a functional and independent branch dfieheco County, Virginiacounty government and
administers th@ublic schoolsn the county. With approximately 51,339 studeamsd 6,435 staff disbursed
amongover 70 facilities connected back to the Data Center through a variety of WAN Connections that
provide access to a switched LAN infrastructure (both wired and wireless 10/100/1000 Mbps connections to
the device) for approriately 40,000 computing deviceBhe IT department was faced with tremendous
strains on the system due to the rapid growth of Henrico County, a suburb of Richmond, Virginia.
DISYS Solutions, Inc. (DSI) has partnered with HCPS on four separate proje&ts.ahd 3. are longrm
Capital Leases. All installations were accomplished during the summer with minimal disruption to the schools
and students. DSI performs in a professional manner providing strong program management skills, excellent
communicationlines - written and verbal, coordination and oversight of the wiring subcontractors, and
worked according to the schedule with few changes required.
1. Modernization of the High Schools in Henrico County, VA:This project was undertaken during
the summer 02013 at a total cost of $4.2 million. This project involved up gradation of wireless
network and switches. The Capital Lease Installation phase of the project was completed within time
and budget.
2. Modernization of the Middle Schools in Henrico County, \A: This project was undertaken during
the summer of 2014 at a total cost of $4.8 million. This Capital Lease project involved up gradation
of wireless network, switches, data center, firewalls, routers and introduction d29SE&cilities
were upgradedadding BYOD, network security, and collaboration to more than 57,000 staff, and
students, inclusive of administration devicBse project was completed well within time and budget.
3. Modernization of the Elementary Schools in Henrico County, VA This propct was undertaken
April 2016 ERate 2016 Funding Ye#&r46 Schools, plus the Data Center and Warehouse, total cost
of 5.1 million under a 6 year lease. The modernization included all equipment, installation, labor, and
supplied to perform a logistical resh of Cisco networking equipment including Main Distribution
Facility (MDF) Core, Intermediate Distribution Facility (IDF) Network Switches, Wireless
Controllers and Wireless Access Points (WAPs) for the elementary schools, special programs and
Data Cerwr.

UPS (Uninterruptable Power Supply) Installationi DSI provided Minuteman UPSs including installation
services for all Phases of the Henrico County Public Schools project. Generally, three sizes of UPS: 2200

11

#HEDS]

DISYS Sclutions Inc.


mailto:lkfields@henrico.k12.va.us
https://en.wikipedia.org/wiki/Virginia
https://en.wikipedia.org/wiki/School_division
https://en.wikipedia.org/wiki/Henrico_County,_Virginia
https://en.wikipedia.org/wiki/Public_school_(government_funded)

RFPNuMBER: 021-010
STATE-WIDE TECHNOLOGY PRODUCTS ANDSOLUTION CATALOG
REGION 16 ESC/ TEXBUY PURCHASING COOPERATIVE

watt, 1500 watt, and 750 watt were distriitbetween the MDF and IDF based on the equipment
configuration requirements.
1. Modernization of the High Schools:included approximately 350 Minuteman UPS at an estimated

2.

3.

4.

cost of $150,000.

Modernization of the Middle Schools:included approximately 350 Mirteman UPS at an estimated

cost of $150,000.

Modernization of the Elementary Schools:included approximately 300 Minuteman UPS at an
estimated cost of $150,000.

Data Center Refreshi DSl is currently involved in a phased upgrade to the Schools Data Center.
Phase IT Security: Conf i gur e, I nstall, make operational
Active\Passive HA configuration.Configure and make operational CISCO AnyConnect VPN
platform on new Firepower Next Gen Firewall. Configure, Install, malezatipnal the Firepower

FPR 2140 Firewall in support of our DR Data Center. Approximate Value $670,000.

Phase IIT Nexus Routing and Switching:Install, configure and make operational Voice Gateway Router

in support of the new data center. Assist in thegration of the PRI circuit working in conjunction with
HCPS Construction and Maintenance Technical Operations department. Install, configure and make
operational Nexus 7K Core Router in support of the new data center. Install, configure and makenalperatio
Catalyst 9500 Core Router. Approximate Value $ 1.25 Million

12
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Resumes

HIMMAT RATHORE, Senior Network Engineer, TX Manager

Brief Excerpt

Has proven experience in deploying, implementing, testing and providing trainingdas:
Over 15 + Cisco technologies. Has extensive project management andalpse experience i
experience as an managing a team of IT professionals both technical and sales.
IT professional Education

1 Excelsior College: Master in Science&Cyber Security (2018 2014)
Quintuple-CCIE  q Excelsior College: BaeHor in Science Liberal Arts (2012 2012)
Routing and  q Eiilm University: Master of Computer Applications (2002011)
Switching, Voice, q unjversity of Rajasthan: Bachelor of Arts, History, Public Administration and Poli
Security Wireless,  gcience (1997 2000)
and Service  Certifications
Provider 1 Professional (PMPAUG 2005

1 VMWare Certified Professional (VCP) Network Virtualization

;iinic?glp"ed his 9 CCIE Voice, CCIE Security, CCIE Service Provider, CCIE Routing and Switching, (

" lod I Wireless

nowr? ge as yvet Experience

as IS Project nsyg solutions, Inc. Septen®@t5i Present
management

Sales Team Manager Texas

9 Directly responsible for all sales activities in Texas accounts, managing a team of C
Sales Executives and Inside Sales team.

9 Designs and recommends solutions in the areas of Unified Communication§eDita,
Wireless, Security and Virtualization using Cisco, VMWare, NetApp, HPe and
technologies.

1 Responsible for account planning, forecasting and managing multiple product por
and growth strategies.

1 Participates in business meetings to idgnand understand customer's goals ¢
objectives in order to develop a system to meet the customer's current and future k
needs; meets with customers and analyze their business and technical requirer
provide solutions.

9 Trains new Inside SadeRepresentatives ISRs and offers guidance and direction to te
ISRs.

9 Provides current and new clients with product information, quote prices, credit tern
rates, and delivery estimates in a timely manner.

9 Develops Bill of Materials (BOM) and Statee Nt of Wor k ( SOW)
business and technical requirements.

1 Develops and delivers technical presentations and collaborates with sale
implementation engineering team in a professional and effective manner.

1 Develops, presents, or respls to proposals for specific customer requirements, inclu
request for proposal (RFP) responses and indgsiegific solutions.

9 Attends oRrgoing training, seminars, courses, etc. for developing and maintainitay
date technical skills and produaiowledge.

1 Researches and recommends future technical needs to customers in order to prc
most efficient and effective system for the organization.

1 Responsible for the successful completion of the Cisco Gold and other audits or
needed basis.

1 Keeps informed of industry news and trends, products, services, competitors, ri
information about existing and emerging technologies and the latest pliodu
developments.

experience in
leading IT

projects to
fruition.

Nexus IS Inc. anuhry 20147 August 2015

14
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HIMMAT RATHORE, Senior Network Engineer, TX Manager

Senior System Engineer

9 Provided technical and sales leadership in all market areas including, ente
commercial and Public Sector markets;

1 Worked independently to gather requirements and translate those into solutions;

1 Effectively collaborated with the sales team to build a winning strategy;

1 Ownership of &b strategic accounts and drove new opportunities to meet an indi
contribution target;

fBuilt BOM6s, Costing Analysis, SOWGb6s,

1 Relayed technical informatiaio both technical and netechnical personnel;

1 Provided support across multiple technologies;

1 Successfully led, mentored, coached and built successful relationships with othe
members (Inside Systems Engineer, Systems Engineer, Inside Account Naarad)
clients (involves some mentoring, technical review, instruction and guidance of p
work done by three junidevel team members); and

9 Acting Goto Market Partner for Nexus in the areas of Data Center, Business \
Unified Communications, Netorking, Physical Security, Wireless and Security; provis
coaching, mentoring, and corporate input on direction of the business.

DISYS Solutions, Inc. January 2G1Recember 2013

Senior Network Engineer - Information Security (Wired, Wireless and
Physical) & IP Communication: Cisco Networking, Managed Services

1 Acted as the highest point of escalation for all IT security incidents

9 Designed and implemented security solutions under tight deadlinesandamplex
multi-vendor environment

9 Identified business risks and recommended appropriate counter measures

9 Troubleshooting and deployment of endpoint and perimeter security solutions inc
but not limited to Cisco ldentity Engine (ISE), Cisco ASA Mitjon and Upgrades
Antivirus, Encryption, Data Loss Prevention, Vulnerability Management, Mobile De
Security and IPS.

9 Improved security monitoring efforts through automation and false positive reductic
provided operational guidance to the exigtisecurity monitoring team. Coordinats
incident response across multiple teams while providing technical assistance

ZAK Solutions for Computer Systems, 22030

1 Responsible for the overall planning and exegm of work within the Technica
Department as well as the dayday operational management thereof.

1 Supported sales management and customers in establishing, developing and
business opportunities in the field of Internet Protocol Applicatmoducts.

9 Responsible for all the presale support of Core Network Solutions including Ul
Communications, Video, Wireless, Data Center, Security and Managed Servi
Bahrain marketing.

DISYS Sclutions Inc.
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SATHOSH VENGATTERY, Project Manager

Over 2 0 + y
experience as an
IT professional

Certified in
industry standard
project
management
certifications like
PMP and PMI-
ACP

Has applied
professional
knowledge  and
experience in

completing several
IT projects from
installation  and
deployment to cut
overs

Brief Excerpt

Has proven experience in leading and managing various teams through all phases o

management, including demand planning, strategy formulation, project initi

stakeholder management, requirements definition, team building and evaledtiot and
cost estimation, risk management, project execution and control and completion.

Education

1 Bachelor of Technology Computer Science, University of Calicut, India

1 MBA, University of Dallas, Irving, Texas

Certifications

1 Certified Progct Management Professional

1 Agile Certified Practitioner (PMACP)

Experience

DISYS Solutions, Inc.

Project/Program Manager - Texas

1 Provides effective dato-day project margement of key IT infrastructure related
projects.

1 Facilitates the definition of project missions, goals, tasks, and resource requiremen
resolve or assist in the resolution of conflicts within and between projects or functic
areas; develop methodsnwnitor project or area progress; and provide corrective
supervision if necessary.

9 Lead planning and/or implementation of projects. Will participate in the design andi
testing phase of the implementation. Facilitates the definition of service levels and
customer requirements. Interact regularly with existing or potential clients to detern
their needs and to develop plans for improving delivery. Advocate on behalf of clier
and represent clients' needs as appropriate to senior management.

1 Plans, direts and coordinates activities pertaining to technology and business unit
projects, on an enterprise level or for a major systems implementation program wit|
multiple releases and work streams.

1 Verifies project goals are accomplished and in line with lassimbjectives.

1 Responsible for managing the team that develops and carries out internal informati
technology projects.

9 Responsibility for assembling the project staff; for their technical or functional
development, and performance during the project/s.

9 Manage project budget and resource allocation.

9 Facilitate the definition of service levels and customer requirements. Interact regul:
with existing or potential clients to determine their needs and to develop plans for
improving delivery. Advocate on half of clients and represent clients' needs as
appropriate to senior management.

1 Follow a defined, agreed upon project management.

1 Travels to existing client location to manage the implementation.

1 Prepares and provides documentation of all client mgstincluding a followup action
plan.

1 Analyzes computer needs of business establishments and government entities, usi
knowledge of IT industry and available products.

1 Maintains confidentiality of the information processed.

1 Make suggestions as necegstarimprove the working processes and efficient

October 20P8esent

DISYS Sclutions Inc.

management of projectds time and budg
1 Work on projects given by supervisors.
1 Follows all safety practices of Company as well as Client.
1 Develops and maintains relationships with all prospective clientskents.
16
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SATHOSH VENGATTERY, Project Manager

E20FPEN, Dallas, TX November 20101 June 2016
Senior Integration S/W Engineer- Project Lead / Manager

TfResponsible for overall i mpl eme+basedt i o
supply-chain collaboration, visibility and analytics products. Oversee all developmel
deployment and support activities to ensure solutions meet and / or exceed custorr
goals, and adhere to business requirements.

1 Identify requirements and coordieawith business stakeholders, technical teams anc
subject matter experts to implement effective solutions

1 Track, monitor and report all progress to internal/external stakeholders to ensure
streamlined communication and prompt project delivery

1 Update Goernance Board and Steering Committee on a periodic basis

1 Oversee hardware, storage and infrastructure planning to achieve efficient yet scal
levels

1 Successfully triage and coordinate delivery of solutions to address quality assuranc
issues and develdpng-term solutions

9 Spearhead exploratory testing of new solutions to gather timely feedback and deve
optimal results

Bel Helicopter Textron, Ft. Worth, TX October 20071 August 2010
(Employer Buchanan Technologies, Irviig, TX)
Sr. IT Consultant

9 Served as senior business / systems analyst and project manager, and was in chal
business and technical systems analysis and implementation, for several large ext
trading partners and internal $gs1s. The scope of assignment included the overall
devel opment and management of EDI sys
well as with Bell ERP / SAP and legacy systems

1 Led Development, Integration, Datanversion and Testing teams on tiplé initiatives

1 Successfully launched new EDI/B2B interfaces for 100+ trading partners

1 Managed all orboarding and migration processes with corporate trading partners

1 Effectively monitored, tracked and reported on production systems, issues and
resolutions

McLane Company, Temple, TX March 2007 September 2007
Lead Application Analyst

9 Lead / SME for several medium sized projects and ensured superior results. Prepa
delivered functional/technical documentation for various Eplications and led
internal training sessions to optimize and streamline workflows and processes.

9 Developed and delivered higével maps for financial documents, UNIX/IBM
mainframe application programs, and XML data

9 Effectively launched and maintaingdrious communication programs, including UND
scripts and applications

Global Exchange Services January 2007 i March 2007
(Employer: Sunrise Systems, Metuchen, NJ)
Consultanti Financial EDI

1 Worked closely with internal/external business partners to define and implement ke
global business processes for 3PL/EDI links as part of the Nike Supply Chain Proje

1 Directed internal and third party teams across the globe to maiggkevel technical
projects, track progress and implement solutions for success

DISYS Sclutions Inc.
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SATHOSH VENGATTERY, Project Manager

Nike, Beaverton, OR November 2005 September 2006
(Employer: Adecco Technical / Kelly IT Services Portland, OR)
Sr. Business System Analyst

1 Worked closely with internal/external business partners to define and implement ke
global business processes for 3PL/EDI links as part of the Nike Supply Chain Proje

1 Directed internal and third pgrteams across the globe to manage Hhegkl technical
projects, track progress and implement solutions for success

General Electric, St. Louis, MO January 20051 October 2005
(Employer: Birlasoft, Edison, NJ)
Sr. Systems Analyst

9 Effectively led the EDI migration process to support the consolidation of two GE
acquisitions

APN Software Services, Newark, CA September 1997 December 2004
Sr. Programmer Analyst

9 Consulting assignments at Coca Cola, GAP, Target, McKesson, Genentech and
Forethought Insurance. Worked on several global project teams, managing and
participating in all phases of application software development initiatives, using a w
range of tehnology and tools.

Tata consultancy services (TCS) December 1984August 1997
Programmer Analyst

9 Worked as a developer / project coordinator on a Deutsche Bank project (onsite at
Frankfurt), progammer for Swiss Securities Clearing, Zurich (Offsite in Chennai, In
and participated in several development / QA initiatives internally for TCS India.

Sample Technical Resumes representative of the Individuals who may be assigned. Final assefghewmtical
personnel is performed by the Project Management Office and is based on technical requirements, experience and
availability.

JAGANMOHAN CHOWDAM, Sr. Network Engineer

Brief Excerpt

Has proven experience in deploying, impletiay testing and providing trainin
More than 10 in Cisco Wireless technologies. Is responsible for building and maintainin
year s 6 e design and integrity for Wireless network architectures providing expert tect
asan T assistance.

professional Education

1 Bachelor of Technology in Iofmation Technology, Sree Vidyanikethan E
Holds multiple College, Tirupati
certifications Certifications

including CCIE,  { Cisco Certified Internetwork Expert (CCIE)Vireless
Ekahau ESCE, ¢ Ekahau ESCE Wireless Design Professional
Aruba and MIST  q Cisco Certified Network Associate (CCNAWireless

:DSI

DISYS Sclutions Inc.
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JAGANMOHAN CHOWDAM, Sr. Network Engineer

Has applied
professional

knowledge and
experience in
completing

several IT
Wireless projects
from installation

and deployment
to cut-overs

1 Cisco Certified Network Preksional (CCNP) Wireless

9 Aruba Certified Mobility Professional (ACMP)

1 Certified Meraki Networking Associate (CMNA)

1 Certified Wireless Network Administrator (CWNA)

1 Certified Wireless Design Professional (CWDP)

1 Cisco Wireless LAN Implementation Special[@WLIS)

9 CiscoUnified Computing Technology Field Engineer RepresentdG@S)

1 Cisco Unified Computing Technology Support Specialist

1 Cisco Data Center Unified Computing Support Specialist

1 Cisco Data Center Unified Fabric Support Specialist

1 Mist Master

Experience

DISYS Solutions, Inc.

Sr. Network Engineer/Project Manage

1 Performs remote and onsite client consultation: plan, design, implemen
support the LAN & WLAN infrastructure networks.

1 Develops and implements the technical architecture and physical design
network: analyze existing wireless, routing andteling data networks an
recommend solutions.

9 Set up, configure, and test Wireless LAN solutions: Wireless LAN Contr¢
Access Points, Prime Infrastructure, Mobility Services Engine, Cisco
switches (core, distribution and access), Cisco firewatisters and ldentity
Services Engine, etc.

9 Troubleshoot, maintain, upgrade,
hardware/software problems

I Assists Account Executives during the customer set up process by educat
customer about new technologies.

9 Ensures atable performance environment for enterprise computer applicat

1 Comfortable working in a demanding environment where client satisfacti
our goal.

9 Directs the work of other technical team members and subcontractors.

9 Work is performed with minimadupervision by senior management.

9 Conducts Knowledge transfer and training of client personnel

9 Effectively communicate with clients and end users.

9 Involve in solution build up as per the requirements in RFP (Reques
Proposals) and technical responses.

1 Facilitates calls between the customers and various teams to resolve any
issues.

9 Tracks critical order milestones to meet customer delivery date.

9 Escalates issues and problems on behalf of the customer.

1 Manages the entire order provisioning Es&.

9 Coordinates final testing between customer, consultants and communi
technicians.

Sept PFr2sent

and provide solutions to con

Mahindra Satyam
Business Development Engineer

Apr 20127 Sept 2012

DSI

DISYS Sclutions Inc.
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JAGANMOHAN CHOWDAM, Sr. Network Engineer

9 Designed multiple scalable netvisrutilizing key network components (route
switches, wireless controllers and access points)

9 Designed, improved customer networks with Cisco WAN Optimiza
technologies (WAAS).

9 Worked on multiple Cisco technical responses to RFPs, RFQs and RFIs
won multiple opportunities.

9 Commercially astute and assisted implementation team with service de
management achieve agreed Service Level Agreements.

Dimension Data India Ltd. Dec 201®ar 2012

Infrastruct ure Consultanti Professional Services

9 Participated in regular client sales meetings and conference calls with the
team: gather client requirements, qualify opportunity from a tech
perspective, gat her i nf or mat additional
opportunity, white board / scope potential rough solution (if required)
recommend technical solutions.

9 Lead or contribute to the technical delivery of projects that include design (+
configuration (LLD) and installation of technicadlstions (routing, switching
wireless and WAN optimization) th

9 Drove proposal development and solution design: confer with senior eng
and subject matter experts (SME) to define the bounds and aims of ¢
implementatbns and generate solution design and technical documents.

9 Built and maintained technical relationships with clients to maxir
opportunities within those clients.

9 Performed advanced technical consulting, optimization and/or asses
services for enterfge or service provider segment.

9 Conducted Wireless Assessments which includes WirelessS&ivey, RF
Assessment, Performance Assessment, 802.11n readiness Assessment,
Security Assessment to Analyze and Optimize Wireless Performance for C

9 Conducted Technology L€y c |l e Management Asse
business/technical objective and determine Infrastructure technology whick

or realize clientds objective.
9 Generated network higlevel design document, assessment/consul
documents.

9 Performed simulation in lab as part of network design and proof of col
(POC). Planning, design and implementation consultation for Cisco W,
Cisco 802.11n Clean Air technology gales and POCs.

9 Performed analysis/review of largeale nework design, architecture ar
conduct design workshop with clients.

Cisco Systems, Inc. Jan 2@ 2010

Senior Technical Support Engineer

9 Worked closely with Cisco System Engineers (SE) andn@éla Account
Managers (CAMs) in winning the sales opportunities with Cisco partners.

1 Provided technical product information to Cisco Partners and Resellers, inc
assistance with network design and Product Selection Guidance on a p
basis.

#DSI

DISYS Sclutions Inc.
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JAGANMOHAN CHOWDAM, Sr. Network Engineer

1 Provided high level of technical pigales support for the following areas: routi
and switching, network security, IP Telephony products and Wire
technologies (technical and product support, planning of networks, pr
selection, validation, pricing.)

1 Created Bill of Materials for various Cisco Products and technologies
partners request on all Cisco Platforms.

fProvided Bill of Materials valida
requirements.

9 Provided features and compatibility informationarious Cisco products ar
technologies

9 Own a case until resolution is reached, and assure the contact with the pa
every stage of the process.

fCoordinated Ciscobs different Bus

9 Ensured prompt resolutiasf queries put forth by Cisco partners and custon
and maintained high customer satisfaction levels.

1 In-depth knowledge on Cisco Product Configuration Tools like Dyne
Configuration Tool, Pricing Tool etc.

1 Worked closely with customer at all technieald management levels to ident
network capabilities and technical obstacles on engineering and implemet
of Cisco technology

1 Helped the partner to select the right I0S and licensing in new install and up

1 Provided configuration basic Troublemting for Partners.

9 Responsible for providing complete Routing, Switching solution for partne
terms of planning, designing and pricing of the solution (software, harad
SMARTnNet contract and licenses).

1 Delivered trainings on Cisco products tomonate clients.

9 Ensured prompt resolution of queries put forth by Cisco partners and cusi
and maintained high customer satisfaction levels.

1 Assisted and patrticipates in developing RFI and RFQ responses.

9 Good product knowledge in all series of routeksitches etc.

1 Engineering of enterprise network designs to meet increasing customer de

9 Customeffocused and collaborative team player with highly adapt
interpersonal skills.

1 Reviewed network requirements and higtel design.

1 Participated intechnical discussions on Cisco technologies.

1 Provided configuration and troubleshooting help for the partners.

i DSI

DISYS Sclutions Inc.
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Tab 2: Section Il Questionnaire-FORMS

RN RNANAA)

TECHNOLOGY PRODUCTS AND SOLUTIONS CATALOG
TEXBUY RFP #021-010

CHECKLIST
(Include with submission)

1 Original, 1 Copy, and 1 Electronic Copy your Proposal
Electronic Copy of Pricelist and Catalog
Questionnaire
Regional Map/Checklist
Felony Conviction Disclosure and Debarment
Texas Resident Information and Vendor Employment Certification
MWBE/HUB Certification and Deviation and Compliance
Cooperative Program Participation
Conflict of Interest Questionnaire (Form CIQ)
References
Public Disclosure Laws and Copyright Information
Consent to Release Confidential/Proprietary/Copyright Information to Members
“EDGAR” Vendor Certification
Antitrust Certification Statement
SB 9 Contractor Certification: Contractor Employees
SB 252 Certification
Summary of Products and Services
Pricing Sheet
Market Basket

Contract Acceptance and Signature Page

If you have received an addendum to this bid, please acknowledge receipt by initialing the number of
the addendum below. Please call Andrew Pickens at (806) 677-5040 to verify outstanding addenda.
Failure to acknowledge outstanding addenda is cause for disqualification.

Addendum #1. 2. 3. 4. 5. 6.

47
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SECTION II
QUESTIONNAIRE

» OFFEROR INFORMATION
Company Name: DISYS Solutions, Inc.

Company Address: 44670 Cape Court, Suite 100

City: Ashburn State: VA Zip: 20147

Primary Contact Name: Himmat Rathore Title: Senior Regional Manager
Phone: 571-707-3611 Email Address: TXsales@dsitech.com or himmat.rathore(@dsitech.com

Company’s Dun & Bradstreet (D&B) number: 96-275-1918

List the name of the person(s) who will be responsible for administration the contract resulting from this
solicitation:

Himmat Rathore

What are your net terms of payment?
Net 30

Do you accept credit cards for payment? X Yes[d No

Will you accept EFT payments and send EFT payments for TexBuy Admin Fees?

X Yes [0 No

Provide information regarding if your company has been involved in any litigation, bankruptcy, or
reorganization in the past seven (7) years:

NONE

Does your company agree to report Quarterly sales through this contract for the purpose of calculating the
TexBuy service fee via email (spreadsheet format preferred)?

Yes O No

If not, please explain:
N/A

#EEDSI
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REGIONAL MAP/CHECKLIST

Using the map and checklist below, indicate the Regions within the State of Texas in which your company can
offerits goods and services. If your company is able to offer its goods and services state-wide, please indicate
as such by checking “ALL Regions™.

e

PLEASE CHECK ALL THAT APPLY

Region |  Edinburg Area
Region 2 Corpus Christi Area
Region 3 Victona Area
Region4  Houston Area

Region 11 Fort Worth Area
Region 12 Waco Area

Region 13 Austin Area

Region 14 Abilene Area

Region 15  San Angelo Area
Region 16  Amarnillo Area
Region 17  Lubbock Area
Region 18  Midland/Odessa Area
Region 19 El Paso Area

Region 20 San Antonio Area

Region 5 Beaumont Area
Region 6  Huntsville Area
Region 7 Kilgore Area

Region 8 Mount Pleasant Area
Region 9  Wichita Falls Area
Region 10 Richardson Area

[ 5 ) 3 e ) G 5 0 O
2 i e B 0

OR: AllRegions [X

#EEDSI
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FELONY CONVICTION DISCLOSURE
Subsection (a) of Section 44.034 of the Texas Education Code states:

“A person or business entity that enters into a contract with a school district must give advance
notice to the district if the person or an owner or operator has been convicted of a felony. The notice
must include a general description of the conduct resulting in the conviction of a felony.”

Subsection (b) of Section 44.034 of the Texas Education Code further states:

“A school district may terminate a contract with a person or business entity if the district determines
that the person or business entity failed to give notice as required by Subsection (a) or
misrepresented the conduct resulting in the conviction. The district must compensate the person or
business entity for services performed before the termination of the contract.”

Please check one of the following:

OOfferor is a publicly held corporation. (Advance notice requirement does not apply to publicly held
corporations)

X Offeror is not owned or operated by anyone who has been convicted of a felony.

OOfferor is owned or operated by the following individuals(s) who has/have been convicted of a felony:

Name of felon(s): N/A

Conviction details: N/A

By signing below, I certify that the above information is true, complete, and accurate and that I am authorized by
my company to make this certification.

N it > Vinu Luthra, Chief Operating Officer
Signature of Authorized Company Official Printed Name
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> DEBARMENT

Neither the offeror nor an owner or principal of Offeror has been debarred, suspended or otherwise
made ineligible for participation in Federal Assistance programs under Executive Order 12549,
“Debarment and Suspension,” as described in the Federal Register and Rules and Regulations.

X No, Offeror is not currently debarred, suspended or otherwise ineligible.

O Yes, Offeror is currently debarred, suspended or otherwise ineligible.

By signing below, I certify that the above information is true, complete, and accurate and that I am authorized by
my company to make this certification.

N or—el A Vinu Luthra, Chief Operating Officer
Signature of Authorized Company Official Printed Name

» TEXAS RESIDENT INFORMATION

Chapter 2252, Subchapter A, of the Texas Government Code establishes certain requirements applicable
to proposers who are not Texas residents. Under the statute, a “resident” offeror is one whose
principal place of business is in Texas, including one whose ultimate parent company or majority
owner has its principal place of business in Texas. Please answer as follows:

O Offeror is a Resident Proposer.

Offeror is a2 Non-resident Proposer.

Offeror’s principal place of business is located: Ashburn, Virginia

Complete Mailing Address: 44670 Cape Court

Suite 100

City: Ashburn State: VA Zip: 20147

Does Offeror’s resident state require a proposer whose principal place of business is in Texas to
underprice proposers whose resident state is the same as Offerors by a prescribed amount or percentage
to receive a comparable contract?

O Yes X No
What is the specified amount or percentage? N/A

DISYS Sclutions Inc.
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» TEXAS RESIDENT INFORMATION

Chapter 2252, Subchapter A, of the Texas Government Code establishes certain requirements applicable to
proposers who are not Texas residents. Under the statute, a “resident” offeror is one whose principal place
of business is in Texas, including one whose ultimate parent company or majority owner has its principal
place of business in Texas. Please answer as follows:

O Offeror is a Resident Proposer.
X Offeror is a Non-resident Proposer.

Offeror’s principal place of business is located: Virginia

Complete Mailing Address: 44670 Cape Court

Suite 100

City: Ashburn State: VA Zip: 20147

Does Offeror’s resident state require a proposer whose principal place of business isin Texas to under-price
proposers whose resident state is the same as Offerors by a prescribed amount or percentage to receive a
comparable contract?

Yes O No

What is the specified amount or percentage? N/A

» VENDOREMPLOYMENT CERTIFICATION

Section 44.031(b) of the Texas Education Code establishes certain criteria that a school district must
consider when determining to whom to award a contract. Among the criteria for certain contracts is
whether the vendor or the vendor’s ultimate parent or majority owner (i) has its principal place of
business in Texas; or (ii) employs at least 500 people in Texas.

If neither bidding company nor the ultimate parent company or majority owner has its principal place
of business in Texas, does Offeror, ultimate parent company, or majority owner employ at least 500
people in Texas?

O Yes X No

By signing below, I certify that the information listed in “Texas Resident Information” and *‘Vendor
Employment Certification” is true, complete, and accurate and that I am authorized by my company to make
this certification

™~

SN S et Vinu Luthra, Chief Operating Officer
Signature of Authorized Company Official Printed Name

10
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» MWBE/HUB BUSINESS CERTIFICATION

A proposer that has been certified as a Minority/Women Business Enterprise (also known as a
“Historically Underutilized Business” or “HUB” and all referred to in this form as a “MWBE”) is
encouraged to indicate its MWBE certification status when responding to this solicitation. Offeror
certifies that company has been certified in the following categories: (Please check all that apply)

XIMinority Owned Business
OMy company has NOT been certified as MWBE.
Certificate Number: Virginia 1537 valid through June 4, 2025. Currently in process: NCTRCA (North

Central Texas Regional Certification Agency)
Name of Certifying Agency: Commonwealth of Virginia, Department of Small Business & Supplier Diversity

Disadvantaged Business Enterprises (DBEs) will be afforded equal opportunities to submit bids and
will not be discriminated against on the grounds of race, color, sex, disability, or national origin in
consideration of an award.

By signing below, I certify that the above information is true, complete, and accurate and that I am authorized by
my company to make this certification.

- =
N 8 < ~— Vinu Luthra, Chief Operating Officer
Signature of Authorized Company Official Printed Name

> DEVIATION & COMPLIANCE
If Offeror intends to deviate from the Standard Terms and Conditions, Specifications, or other
requirements associated with this solicitation, Offeror must list or reference all such deviations on this
form and provide complete and detailed information regarding the deviations below. Region 16
ESC/TexBuy will consider any deviations in its contract award decision and reserves the right to accept
or reject a bid based upon any submitted deviation.

In the absence of any deviation identified and described in accordance with the above, Offeror asserts
that it will fully comply with the Standard Terms and Conditions, Specifications, and all other
requirements associated with this solicitation if awarded a contract.

List and fully explain any deviations Offeror is submitting:
NONE

31

DISYS Sclutions Inc.
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» COOPERATIVE PROGRAM PARTICIPATION
Please place a checkmark next to the cooperative purchasing program that has awarded your company a
current contract.

O TASB BuyBoard

O Texas Comptroller’s Office T-PASS/TXMA

O U.S. Communities Purchasing Alliance

O The Cooperative Purchasing Network (TCPN)

O Houston/Galveston Area Council (HGAC)

O Choice Partners

O NCPA Co Op

X Other (please list) TX DIR-TSO-4167 (Cisco); DIR-TSO-4160 (HPE)

X No previous cooperative contracts awarded.

12
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CONFLICT OF INTEREST QUESTIONNAIRE ForMm CIQ

For vendor doing business with local governmental entity

This questionnaire reflects changes made to the law by H.B. 23, 84th Leg., Regular Session. OFFICE USE ONLY

This questionnaire is being filed in accordance with Chapter 176, Local Government Code, by a vendor who
has a business relationship as defined by Section 176.001(1-a) with a local governmental entity and the
vendor meets requirements under Section 176.006(a).

Date Received

By law this questionnaire must be filed with the records administrator of the local governmental entity not later
than the 7th business day after the date the vendor becomes aware of facts that require the statement to be
filed. See Section 176.006(a-1), Local Government Code.

A vendor commits an offense if the vendor knowingly violates Section 176.006, Local Government Code. An
offense under this section is a misdemeanor.

1] Name of vendor who has a business relationship with local governmental entity.

Not Applicable

Check this box if you are filing an update to a previously filed questionnaire. (The law requires that you file an updated
completed questionnaire with the appropriate filing authority not later than the 7th business day after the date on which
you became aware that the originally filed questionnaire was incomplete or inaccurate.)

3] Name of local government officer about whom the information is being disclosed.

Not Applicable

Name of Officer

14| Describe each employment or other business relationship with the local government officer, or a family member of the
officer, as described by Section 176.003(a)(2)(A). Also describe any family relationship with the local government officer.
Complete subparts A and B for each employment or business relationship described. Attach additional pages to this Form
CIQ as necessary.

Not Applicable

A. Is the local government officer or a family member of the officer receiving or likely to receive taxable income,
other than investment income, from the vendor?

D Yes ‘:I No

B. Is the vendor receiving or likely to receive taxable income, other than investment income, from or at the direction
of the local government officer or a family member of the officer AND the taxable income is not received from the
local governmental entity?

[__:l Yes |:| No

Describe each employment or business relationship that the vendor named in Section 1 maintains with a corporation or
other business entity with respect to which the local government officer serves as an officer or director, or holds an
ownership interest of one percent or more.

Not Applicable

6
'J ‘:I Check this box if the vendor has given the local government officer or a family member of the officer one or more gifts
as described in Section 176.003(a)(2)(B), excluding gifts described in Section 176.003(a-1).

7
- <
NI Al AAL TS May 27, 2021
Signature of vendor doing business with the governmental entity Date
Form provided by Texas Ethics Commission - www.ethics.state.tx.us Revised 11/30/2015

DSI
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CONFLICT OF INTEREST QUESTIONNAIRE
For vendor doing business with local governmental entity

A complete copy of Chapter 176 of the Local Government Code may be found at http/www.statutes.legis.state tous/
Docs/LG/ntm/LG.176.htm. For easy reference, below are some of the sections cited on this form.

Local Government Code § 176.001(1-a): "Business relationship” means a connection between two or more parties
based on commercial activity of one of the parties. The term does not include a connecton based on:
(A) atransaction that is subject to rate or fee regulation by a federal, state, or local governmental entity or an
agency of a federal, state, or local govemmental entity;
{B) atransaction conducted at a price and subject to terms available to the pubic; or
(C) a purchase or lease of goods or services from a person that is chartered by astate or federal agency and
that is subject to regular examination by, and reporting to, that agency.

Local Government Code § 176.003({a}{2)(A) and (B):
(a) Alocal government officer shall file a conflicts disclosure statement with resgect to a vendor if:

{2) the vendor:
(A} has an employment or other business relationship with the local government officerora
family member of the officer that results in the officer or family member receiving taxable
income. other than investment income, that exceeds $2,500 during the 12-month period
preceding the date that the olficer becomes aware that
(i) a contract between the local governmental entity andvendor has been executed;
or
(i) the local governmental entity is considering enterng into a contract with the

(B) has given to the local government officer or a family member of the cfficer one or more gifts
that have an aggregate value of more than $100 in the 12-month period preceding the date the
officer becomes aware that:
(i) acontract between the local governmental entity and veador has been executed; or
(ii) the local governmental entity is considering entering intc a contract with the vendor.

Local Government Code § 176.006(a) and (a-1)
{a) Avendor shall file a completed conflict of interest questionnaire if the vendorhas a business relationship

with a local governmental entity and:
(1) has an employment or other business relationship with a local govarnment officer of that local
governmental entity. or a family member of the officer, described by Section 176.003(a)(2)(A);
(2) has given a local government officer of that Jocal governmental entity, or a family member of the
officer, one or more gifts with the aggregate value specified by Section 176.003(a)(2){B), excluding any
gift described by Section 176.003(a-1); or
(3) has a family relationship with a local government officer of that local governmental entity.
{a-1) The completed conflict of interest questionnaire must be filed with the appropriate records administrator
not later than the seventh business day after the later of:
(1) the date that the vendor:
(A) begins discussions or negotiations to enter into a contract with the local governmental
entity; or
{B) submits to the local governmental entity an application, resporse to a request for proposails
or bids, correspondence, or another writing related to a potential contract with the local
governmental entity; or
(2) the date the vendor becomes aware:
(A) of an employment or other business relationship with a local government officer, or a
family member of the officer, described by Subsection {(a);
{B) that the vendor has given one or more gifts described by Suosection (a); or
(C) of a family relationship with a local government officer.

Form provided by Texas Ethics Commission www ethics stale tx. us Revised 113072015
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> REFERENCES
Provide the names of five (5) individual governmental entity references that you currently do business with.
Please do not include cooperatives.

1.

Entity Name:
Contact Person:

Phone Number:

Email Address:

Entity Name:

Contact Person:
Phone Number:
Email Address:

Entity Name:

Contact Person:
Phone Number:
Email Address:

Entity Name:

Contact Person:
Phone Number:
Email Address:

Entity Name:

Contact Person:
Phone Number:
Email Address:

Garland Independent School District, TX
Mr. Brad Walsh

972-487-3655 (cell: 214-837-4398)
bwalsh@garlandisd.net

Austin Independent School District, TX
Mr. Justin Slocum

512-414-9298
justin.slocum@austinisd.org

McKinney Independent School District. TX
Mr. Wesley Justice

469-302-4051
wjustice@mckinneyisd.net

Douglas County School System., GA

Mr. Dana Jones
770-651-2347

dana.jones@douglas.k12.ga.us

Henrico County Public Schools, VA
Mr. Larry Keith Fields
804-640-0334
Ikfields@henrico.k12.va.us

By signing below, I certify that the above information is true, complete, and accurate and that I am authorized
by my company to make this certification.

\\\\\J\'»_,;, e

L O Vinu Luthra, Chief Operating Officer

Signature of Authorized Company Ofﬁcial

Printed Name

15
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» PUBLIC DISCLOSURE LAWS

All Proposals, forms, documentation, or other materials submitted by the Offeror to TexBuy Purchasing
Cooperative in response to this RFP may be subject to the disclosure requirements of the Texas Public Information
Act (Texas Government Code chapter 552.001) or similar disclosure laws. The Offeror must clearly identify on
this form any information in its Proposal (including forms, documentation, or other materials submitted with the
Proposal) that the Offeror considers proprietary or confidential. If the Offeror fails to properly identify the
information, TexBuy and Region 16 ESC shall have no obligation to seek protection of such information from
public disclosure should a member of the public or other third party request access to the information under the
Texas Public Information Act or similar disclosure law. The Offeror will be notified of any third party request for
information that the Offeror has identified in this form as proprietary or confidential.

Please check one of the following:

X NO, I certify that none of the information included with this Proposal is considered proprietary or
confidential.

a YES, I certify that this Proposal contains information considered proprietary or confidential and all
such information is identified below.

Proprietary/Confidential Information (attach additional sheets if needed):
N/A

» COPYRIGHT INFORMATION
Does your Proposal (including forms, documentation, or other materials submitted with the Proposal) contain
copyright information?

X NO, Proposal does not contain copyright information.

O YES, Proposal does contain copyright information.

If you responded “YES”, please identify the specific documents or pages containing copyright information (attach
additional sheets if needed):

N/A

16

:DSI
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> CONSENT TO RELEASE CONFIDENTIAL/PROPRIETARY/COPYRIGHT INFORMATION TO
TEXBUY MEMBERS

TexBuy members seeking to make purchases using the TexBuy contract may wish to view information included in

the Proposals of awarded vendors. If you indicated that any of your included information is proprietary,

confidential, or subject to copyright, and you are awarded a contract, your acceptance of the award constitutes your

consent to the disclosure of such information to TexBuy members.

Note: Neither TexBuy Purchasing Cooperative nor its Administrators and personnel will be responsible for the use
or distribution of information by TexBuy members or any other party.

By signing below, I certify that the information contained in “Public Disclosure Laws” and “Copyright
Information” is true, complete, and accurate and that I am authorized by my company to make this certification
and all consents and agreements contained herein.

-
C —

™ i ~
) O Mo Vinu Luthra, Chief Operating Officer
Signature of Authorized Company Official Printed Name

17
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“EDGAR” VENDOR CERTIFICATION
(2 CFR Part 200 and Appendix IT)

When a Cooperative member seeks to procure goods and services using funds under a federal grant or contract,
specific federal laws, regulations, and requirements may apply in addition to those under state law. This mcludes,
but is not limited to, the procurement standards of the Uniform Administrative Requirements, Cost Principles and
Audit Requirements for Federal Awards, 2 CFR 200 (also known as the "Uniform Guidance" or new "EDGAR").
All Vendors submitting Proposals must complete this EDGAR Certification Form regarding the Offeror’s
willingness and ability to comply with certain requirements which may be applicable to specific TexBuy
member purchases using federal grant funds. This completed form will be made available to TexBuy members
for their use while considering their purchasing options when using federal grant funds. Members may also
require Vendors to enter into ancillary agreements, in addition to the TexBuy’s general terms and conditions,
to address the member's specific contractual needs, including contract requirements for a procurement using
federal grants or contracts.

For each of the items below, the Offeror should certify the Vendor’s agreement and ability to comply, where
applicable, by having the Authorized Company Official check and initial the applicable boxes and sign the
acknowledgement at the end of the “EDGAR Vendor Certification” section. If you fail to complete any portion
of the following section, TexBuy will consider the Vendor’s response as “NO”, the Vendor is unable or unwilling
to comply. A “NO” response to any of the items may, if applicable, impact the ability of a TexBuy member to
purchase from the Vendor using federal funds.

» ITEM 1- VENDOR VIOLATION OR BREACH OF CONTRACT TERMS:

Contracts for more than the simplified acquisition threshold currently set at $150,000, which is the inflation
adjusted amount determined by the Civilan Agency Acquisition Council and the Defense Acquisition
Regulations Council (Councils) as authorized by 41 USC 1908, must address administrative, contractual, or
legal remedies m instances where contractors violate or breach contract terms, and provide for such sanctions and
penalties as appropriate.

Provisions regarding Vendor default are ncluded inthe TexBuy “Terms of Contract”. Any Contract award will
be subject to such TexBuy “Terms of Contract”, as well as any additional terms and conditions in any Purchase
Order or Cooperative member ancillary contract agreed upon by Vendor and the member, which must be
consistent with and protect the member at kast to the same extent as the TexBuy “Terms of Contract”.

The remedies under the Contract are in addition to any other remedies that may be available under hw or in
equity.

By submitting a Proposal, you agree to these Vendor violation and breach of contract terms.

Vendor Certification — Item 1
X YES, I agree to the above. (Initial: VL )

O NO, I do NOT agree to the above. (Initial: )

18
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» ITEM 2 - TERMINATION FOR CAUSE OR CONVENIENCE:
For any TexBuy member purchase or contract in excess of $10,000 made using federal funds, you agree that the
following term and condition shall apply:

The TexBuy member may terminate or cancel any purchase order under this contract at any time, with or
without cause, by providing seven (7) business days advance written notice to the Vendor. If this Agreement
is terminated in accordance with this paragraph, the member shall only be required to pay the vendor for goods
or services delivered to the TexBuy member prior to the termination and not otherwise returned in accordance
with the Vendor’s return policy. If the TexBuy member has paid the Vendor for goods and services not yet
provided as of the date of termination the vendor shall immediately refund such payment(s).

If an alternate provision for termination of a TexBuy member purchase for cause and convenience, including the
manner by which it will be affected and the basis for settlement, is included in the member’s purchase order or
ancillary agreement agreed to by the Vendor, the TexBuy member’s provision shall control.

Vendor Certification — Item 2
X YES, I agree to the above. (Initial: VL )

O NO, I do NOT agree to the above. (Initial: )

» ITEM 3— CONTRACT WORK HOURS AND SAFETY STANDARDS ACT:

Where applicable, for all Cooperative member contracts or purchases in excess of $100,000 that involve the
employment of mechanics or laborers, Vendor agrees to comply with 40 USC 3702 and 3704, as supplemented
by Department of Labor regulations (29 CFR Part 5). Under 40 USC 3702 of the Act, Vendor is required to
compute the wages of every mechanic and laborer on the basis of a standard work week of 40 hours. Work in
excess of the standard work week is permissible provided that the worker is compensated at a rate of not less
than one and a half times the basic rate of pay for all hours worked in excess of 40 hours in the work week.
The requirements of 40 USC 3704 are applicable to construction work and provide that no hborer or mechanic
must be required to work in surroundings or under working conditions which are unsanitary, hazardous or
dangerous. These requirements do not apply to the purchases of supplies or materials or articles ordinarily
available on the open market, or contracts for transportation or transmission of intelligence.

Vendor Certification — Item 3
X YES, I agree to the above. (Initial: _\// )

O NO, I do NOT agree to the above. (Initial: )
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» ITEM 4-RIGHT TO INVENTIONS MADE UNDER A CONTRACT OF AGREEMENT:

If the TexBuy member's Federal award meets the definition of "funding agreement" under 37 CFR 401.2(a)
and the recipient or subrecipient wishes to enter into a contract with a small business firm or nonprofit
organization regarding the substitution of parties, assignment or performance or experimental, developmental,
or resecarch work under that "funding agreement," the recipient or subrecipient must comply with the
requirements of 37 CFR Part 401,"Rights to Inventions Made by Nonprofit Organizations and Small Business
Firms Under Government Grants, Contracts and Cooperative Agreements," and any implementing regulations
issued by the awarding agency.

Vendor agrees to comply with the above requirements when applicable.

Vendor Certification — Item 4 v
X YES, I agree to the above. (Initial: L )

O NO, I do NOT agree to the above. (Initial: )

» ITEM S - CLEAN AIR ACT AND FEDERAL WATER POLLUTION CONTROL ACT

Clean Air Act (42 USC 7401-7671q.) and the Federal Water Pollution Control Act (33 USC 1251-1387), as
amended — Contracts and subgrants of amounts in excess of $150,000 must contain a provision that requires
the non-Federal award to agree to comply with all applicable standards, orders, or regulations issued pursuant
to the Clean Air Act (42 USC 7401-7671q.) and the Federal Water Pollution Control Act, as amended (33 USC
1251-1387). Violations must be reported to the Federal awarding agency and the Regional Office of the
Environmental Protection Agency (EPA).

When required, Vendor agrees to comply with all applicable standards, orders, or regulations issued pursuant
to the Clean Air Act and the Federal Water Pollution Control Act.

Vendor Certification — Item 5
X YES, I agree to the above. (Initial: VL )

O NO, I do NOT agree to the above. (Initial: )
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» ITEM 6 - DEBARMENT AND SUSPENSION:

Debarment and Suspension (Executive Orders 12549 and 12689) — A contract award (see 2 CFR 180.220) must
not be made to parties listed on the government-wide exclusions in the System for Award Management (SAM),
inaccordance with the OMB guidelines at 2 CFR B0 that implement Executive Orders 12549 (3 CFR Part 066
Comp. p. 189) and 12689 (3 CFR Part B89 Comp. p. 235), "Debarment and Suspension." SAM Exclusions
contains the names of parties debarred, suspended, or otherwise excluded by agencies, as well as parties
declared ineligible under statutory or regulatory authority other than Executive Order 12549.

Vendor certifies that Vendor is not currently listed on the government-wide exclusions in SAM, is not
debarred, suspended, or otherwise excluded by agencies or declared ineligible under statutory or regulatory
authority other than Executive Order 12549. Vendor further agrees to immediately notify TexBuy and all
TexBuy members with pending purchases or seeking to purchase from Vendor if the Vendor is later listed on
the government-wide exclusions in SAM, or is debarred, suspended, or otherwise excluded by agencies or
declared ineligible under statutory or regulatory authority other than Executive Order 12549.

Vendor Certification — Item 6
X YES, I agree to the above. (Initial: _V/ )

O NO, I do NOT agree to the above. (Initial: )

» ITEM7-BYRD ANTI-LOBBYING AMENDMENT:

Byrd Anti-Lobbying Amendment (31 USC 1352) -- Vendors that apply or bid for an award exceeding
$100,000 must file the required certification. Each tier certifies to the tier above that it will not and has not
used Federal appropriated funds to pay any person or organization for influencing or attempting to mfluence
an officer or employee of any agency, a member of Congress, officer or employee of Congress, or an employee
of a member of Congress in connection with obtaining any Federal contract, grant or any other award covered
by 31 USC 1352. Each tier must also disclose any lobbying with non-Federal funds that takes place in connection
with obtaining any Federal award. Such disclosures are forwarded from tier to tier up to the non-Federal award.

As applicable, Vendor agrees to file all certifications and disclosures required by, and otherwise comply
with, the Byrd Anti-Lobbying Amendment (31USC 1352).

Vendor Certification — Item 7
X YES, I agree to the above. (Initial: VL )

O NO, I do NOT agree to the above. (Initial: )
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